
Turn Your Vision Into Results.
Ambitious business leaders constantly seek results — increased profits, improved culture, enhanced customer service, and of course, heightened revenue.

Increasing client retention by 
5% can increase profits 
by as much as 85%.

Business owners who tracked 
business metrics monthly 
EARNED 60%  MORE than 
those who did not.

Transformation Experts

85% 60%
Businesses with a written 
description of their future 
GREW 50% FASTER than 
those who did not.

50%
Keys to Success

Ranked #65 in Portland’s 100 fast-
est growing private companies, 
Kinesis acts as a virtual marketing 
department for businesses that 
have reached $1 million in annual 
sales. We work with ambitious, 
open-minded business leaders 
looking for an alternative to tired, 
ineffective methods of marketing.

Kinesis Marketing Blueprint
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Create client outreach Calender.		

Implement four client touches per year.

Client feedback mechanism.

Survey top five clients using Net 		   
Promoter Score at client aniversary.

3/31/13     Alison

12/31/12    Wendy

3/31/13     Alison

6/30/13     Shawn 

Client Appreciation Program 

Learn more at:
KinesisInc.com

Shawn Busse, CEO, Kinesis

Define your brand.
Know who you are (and who you aren’t) 
and what makes you remarkable.

Who is your 
ideal audience?
Get crystal clear on your best fit 
customers, centers of influences, 
and referrers.

craft a theme.
Focus on one core concept that will 
bring you the greatest results in the 
next 12 months.

Define initiatives 
for the year.
Develop areas of focus to move your 
Theme forward. Each initiative has vis-
ible SMART goals with actionable tasks.
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Marketing is a process:

example initiative


